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OUR VISION

The Export Alabama Alliance is a seamless 
network of international trade agencies with 
the fundamental objective of helping Alabama 
companies grow their business internationally.  
This strong alliance of local, state and federal 
organizations works together to develop and 
coordinate programs that facilitate the export 
of Alabama's goods and services overseas.

In addition to jointly promoting sanctioned 
overseas trade events such as trade missions 
and trade shows, the Export Alabama Alliance 
counsels and assists companies in all aspects 
of global commerce, from how to assess a 
firm's export readiness and developing a 
marketing plan, to export financing, credit 
insurance, documentation, delivery and 
payment.  Workshops and seminars, as well as 
individual counseling sessions, are 
coordinated by the Alliance to help educate 
and prepare Alabama companies to compete in 
the global marketplace.  The Alliance meets 
throughout the year to ensure that the 
activities outlined in this plan are on track.

You will find Alliance members and contact 
information on the last pages of this report.
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STRATEGY

Reflecting on our business
As the state's leading export advocate and 
premier international trade promotion and 
development organization, our mission at the 
state level is to address the needs of Alabama's 
exporters and help them grow by selling their 
products and services overseas.  International 
trade has always been a key driver of our 
state's economy, cutting across nearly every 
industry sector.  Yet, despite the record-
breaking export sales and jobs generated by 
trade activity , Alabama has the potential to do 
far more internationally.

Whether a company is new to export or 
interested in expanding into additional 
markets, the 2019 Export Alabama Alliance 
Trade Strategy works to capture opportunities 
across the globe.  The programs outlined are 
designed to increase Alabama exports and 
create more jobs for our citizens.  Alabama 
companies can and do compete on value and 
quality domestically and internationally.  That 
is why we continue to build brand recognition 
for MADE IN ALABAMA products.

I encourage you as a business owner to look 
into expanding your markets overseas; or, as a 
community leader, to connect with businesses 
and work to develop strategies to better 
understand their needs.  The Alabama 
Department of Commerce, along with the 
Export Alabama Alliance, is here to be a partner 
to assist even more companies in 2019.

 

  

Greg Canfield
Secretary
Alabama Department of 
Commerce
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Trade Missions
Alabama continues to demonstrate a sustained commitment to increasing exports, 
particularly for building on its export promotion activities by leading trade missions 

around the world.  These trips support Alabama companies in launching or 
increasing their business in the overseas marketplace.  See following page for 

more details on these exciting events.

Innovative work in fields such 
as genomics and drug discovery 

are taking place in Alabama.  
This mission will provide an 
opportunity to present the 

breadth of companies in the 
state's life science sector to 

encourage collaboration and 
partnerships between Alabama 
and those involved in biotech 

and life sciences in Ireland and 
the United Kingdom.

Life Sciences: Ireland & U.K.
The central theme of the 12th 
annual SEUS-CP conference 

will be smart mobility, and will 
feature business matchmaking 
for Alabama companies.  Day 

three of the conference will 
coincide with the first day of 

the MovinOn World Summit on 
Sustainable Mobility.   B2B 

meetings are prearranged and 
will foster growing 

connections with Canada.

SEUS Canada B2B
A multi-sector mission will visit 
Dubai and Abu Dhabi and allow 

Alabama companies to meet 
one-on-one with potential 

buyers.  With UAE's open and 
booming economy, high GDP 

per capita in the world, diverse  
population, the UAE is an ideal 

export market for Alabama 
companies in a variety of 

industries.  Networking events 
will be featured in both cities.

United Arab Emirates
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The Alabama Department of Commerce and the Mobile Area 
Chamber of Commerce, in coordination with the U.S. Commercial 
Service and BIO Alabama have organized this high-level trade 
mission for Alabama's life sciences and biotechnology industries.  
The trade mission offers timely and cost-effective means for 
Alabama firms to engage with key stakeholders and meet with 
national government official and industry leaders in the United 
Kingdom and Ireland.
 
Why these markets?
 
Ireland is one of the most open and trade-driven economies in the 
world with a GDP of $243 billion.  The pharmaceutical companies in 
Ireland engage in manufacturing, marketing, contract R&D, and 
clinical trials, producing both bulk and finished pharmaceuticals.
 
Ireland's medical technology sector is recognized as a top five 
global emerging hub and is the second largest employer of 
MedTech professionals in Europe.  Many have been trained in the 
US and have a strong willingness to work with American companies.
 
The United Kingdom has a strong biotech and life sciences sector, 
as well as a strong market for medical devices and digital 
healthcare.  The UK has developed the Life Sciences Industrial 
Strategy to grow its biotech sector especially after Brexit takes 
place.
 
 

BIO in Alabama

Companies

780

in Alabama

 
Direct & Indirect Jobs in AL

48,000

 
Average Salary

$68K

46% above average Alabama 

salary

 
Payroll

$2.3 Billion & Taxes

$161 Million

 
Venture Capital

$101 Million  since 2012

 
NIH Funding

$1.3 Billion

 
Economic Impact of  

$7.3 Billion

in Alabama

 

Life Science 
Mission to 

Ireland & U.K.
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The Alabama Department of Commerce will lead a delegation of 
public and private leaders to the 12th Annual SEUS-CP Conference and 
Matchmaking program taking place in Montreal, Canada,  June 2-4, 
2019.  
 
The central theme of the conference is smart mobility with day three 
(June 4th) coinciding with the opening of MovinOn World Summit on 
Sustainable Mobility (www.movinonconnect.com/en/).  This annual 
event provides an opportunity for participants to understand the 
recent challenges in green transport and to move from ambition to 
action.  Whether you work for a company, a university or government, 
one or more of the five themes of the MovinOn 2019 Summit is likely 
to be of interest:  decarbonization and air quality; multimodal urban 
transit and society; innovative technologies, goods transportation and 
multi modality; and the circular economy.
 
Quebec's economy is creative, innovative, competitive and open to the 
world.  Roughly 86% of Quebec's population holds a secondary or 
post-secondary degree, while 29% holds a certificate, diploma, 
bachelor's degree or graduate diploma.  Quebec is multilingual, with 
43% of the population (3.5 million people) speaking both French and 
English.
 
Top sectors in Quebec include aerospace, industrial biotechnology, 
construction, energy, research & innovation, life sciences, information 
and communication technology and mining.
 
 
 
 
 

About SEUS-CP
The Southeastern United 

States – Canadian Provinces 

Alliance (SEUS-CP)  is a 

strategic partnership between 

six southeastern U.S. states 

and  seven member provinces 

from Canada, established in 

2007 to enhance  economic 

ties and encourage 

technological and scientific 

exchanges  between the two 

regions.

 
Companies requesting B2B 

meetings will have a 

minimum of 3 guaranteed  

meetings with leading 

companies and institutions 

based throughout the  

Southeast U.S. and Canada. 

Matches will be made in 

advance and on-site  with 

visiting companies attending 

the conference.

 

SEUS Canada B-2-B
Montreal, Canada
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The Alabama Department of Commerce and the Mobile Area 
Chamber of Commerce, in coordination with the U.S. Commercial 
Service will organize a trade and business development mission to 
Dubai and Abu Dhabi during September 2019.   
 
With its open and booming economy, its diversification initiatives, 
one of the highest GDP per capita in the world and a diverse 
population, the United Arab Emirates (UAE) is an ideal export 
market for Alabama companies.  Some of the advantages of 
exporting to the UAE include ease of registration, low taxes, and a 
very open and pro-business environment.
 
The UAE is one of the largest Foreign Military Sales customers of 
the U.S., purchasing more than $20 billion in U.S. defense hardware 
and services over the past decade, including one of the world's 
largest non-U.S. F-16 fleets.  Infrastructure development projects 
across the UAE are driving growth and supporting billions in U.S. 
exports.  Projects include the development of a new railway; 
network support for the UAE civilian nuclear energy program, the 
construction of new airports in Dubai and Abu Dhabi; and the 
expansion of commercial seaports across the UAE.
 
Over the past decade, trade between the UAE and the U.S. has 
doubled.  Since 2009, the UAE has been the top export market for 
U.S. goods in the entire Middle East and North Africa (MENA) 
region.
 
 
 
 

About the UAE
 

Diversified economy

Entry Route into other 

Gulf Cooperation Council 

countries

Ranked 21st in the World 

Bank's ease of doing 

business overall ranking 

but first in the MENA 

region

English is widely spoken 

and accepted as the 

language of business

Strategic geographical 

location

Large expatriate 

population (70%)

Key market for re-export 

into other countries

GDP per capita of 

$37,346

UAE symbolizes efficient      

trade policy and has 

competitive import duty 

at 5%.

Alabama Multi-Industry 
Mission to the UAE
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2019 Export Alabama Alliance 
Proposed Statewide Programming 

 

The Export Alabama Alliance provides a comprehensive range of export 
events, both in Alabama and overseas.  Our workshops and seminars 
cover a variety of export related topics and provide information on key 
export markets.  The overseas trade missions and shows have been 
selected to reflect current international developments that present real 
opportunities for Alabama businesses in all industry sectors. 
 
 
 
JANUARY 
 
NAITA’s Export Launch Initiative (ELI) 
January 10 | Huntsville 
The North Alabama International Trade Association (NAITA), in partnership with the Export 
Alabama Alliance and the HudsonAlpha Institute for Biotechnology, presents the NAITA 
Export Launch Initiative, a program designed to increase the number of North Alabama 
companies that export. This initiative focuses on the growing global biotech sector, providing 
education and mentorship for North Alabama biotech companies in developing proactive 
export plans. 
 
STOPfakes Intellectual Property Rights Seminar (to be rescheduled) 
January 31 | Huntsville 
The Alabama District Export Council will host this program that will deliver critically important 
information about intellectual property to start-ups, entrepreneurs, small and medium-sized 
businesses, independent creators, and inventors. Experts from multiple government 
agencies will discuss intellectual property protection and issues. 
 
FEBRUARY 
 
Innovate Huntsville Week 
February 23 – March 2 | Huntsville 
Innovate Huntsville 2019 is a week of collaboration and celebration of the entrepreneurial 
ecosystem in North Alabama. The event is dedicated to bringing entrepreneurs and 
innovators together with local resources to build momentum and opportunity around 
Huntsville’s vibrant entrepreneurial ecosystem. The week features events, panels, and social 
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activities, including the region’s brightest entrepreneurs, investors, strategic advisors, and 
community supporters, all of whom contribute to Huntsville’s thriving startup ecosystem. 
 
Avalon Air Show 
February 26 – March 3 | Australia 
Representatives from the Alabama Department of Commerce and the Huntsville/Madison 
County Chamber of Commerce will participate in AVALON 2019.  This show presents a 
unique opportunity to showcase products, technologies, and services to an informed target 
audience and to demonstrate a marketing presence in this vibrant and vital region. High 
levels of economic growth and technological development have resulted in growing demand 
for aviation and aerospace services, products and technology, right across the spectrum from 
General Aviation to airlines, air forces, and space. 
 
MARCH 
 
NAITA Conversation on Trade 
March 4 TBC | Huntsville 
Join NAITA members for a roundtable discussion on a timely trade topic.  This quarterly 
event allows business leaders to share their thoughts on current trade issues. 
 
Made in DeKalb 
March 7 | Rainesville 
Hosted by the DeKalb County Economic Development Authority and held at the Northeast 
Alabama Agribusienss Center, the sixth annual Made In DeKalb event willprovie an 
opportunity for local companies to promote their products and servies to the buisnesses and 
people of DeKalb County.  The event includes time for networking with other companies and 
breakout sessions.  A member of the Alabama Department of Commere will participate to 
promote Alabama’s international trade resources. 
 
NAITA Trade Compliance Seminar – Modernizing Export Compliance & Minimizing Risk 
Through Cyber Security 
March 14 |Huntsville 
Join NAITA to learn about the elements of an effective export compliance program as well as 
the current issues and trends in export control policies, regulations, enforcement, legal and 
practices.  
 
Cross-border eCommerce Strategies and Website Globalization 
March 20 | Webinar 
The Alabama International Trade Center (AITC) will present a webinar on a quick, affordable 
and non-techy way to optimize your website for incremental global expansion and Cross-
Border eCommerce Strategies.  The webinar is for online merchants of products and services 
looking to increase engagement and sales conversion with overseas clients.   
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Governor’s Trade Excellence Awards Program 
March 27 | Montgomery 
Governor Kay Ivey will recognize eight Alabama companies for their excellence in 
international trade, followed by a luncheon hosted by the Export Alabama Alliance. This 
prestigious ceremony was created in 2005 to gain greater exposure for Alabama companies 
that are successfully doing business overseas. 
 
APRIL 
 
NAITA Trade Compliance Roundtable 
April 4 TBC | Huntsville 
NAITA will hold its quarterly roundtable discussion to address export control issues. This 
program provides a networking forum for company officials charged with this responsibility. 
 
NASBITE International Annual Conference 
April 10-11 | Savannah, GA 
The NASBITE International Annual Conference focuses on facilitating educators, trainers and 
practitioners in navigating and leveraging the intersection of their collective interests and 
needs related to global business, providing resources to people developing global business 
education, training and assistance programs, helping businesses become more globally 
competitive, and much more. Members of the Export Alabama Alliance participate. 
 
NAITA World Trade Day Celebration 
April 18 TBC | Huntsville 
World Trade Week is an annual national celebration recognizing the importance of 
international trade to the U.S. economy. The North Alabama International Trade Association 
(NAITA) and the Madison County Commission co-sponsor the World Trade Day Celebration 
Luncheon in Huntsville. The Madison County Commission annually proclaims World Trade 
Day (WTD) locally to recognize global trade’s significance to Huntsville/Madison County, 
Alabama, and NAITA presents its Global Trade Award. 
 
Alabama Biotech Trade and Business Development Mission to Ireland and the United 
Kingdom 
April 27-May 4| Dublin, Ireland & London, England 
The State of Alabama Department of Commerce and the Mobile Area Chamber of 
Commerce are coordinating a Life Sciences Trade and Investment Mission to Ireland and the 
United Kingdom. Because of the innovative work in fields such as genomics and drug 
discovery taking place in Alabama, bioscience has been a long-standing focus of its 
economic development efforts. This mission will provide an opportunity to present the 
breadth of companies in the state’s life science sector to encourage collaboration and 
partnerships between Alabama and those involved in the biotechnology and life sciences 
industries in Ireland and the United Kingdom.   

12



MAY 
 
Trade Winds India 
May 6-8 | India 
Trade Winds India will allow companies to network with key industry contacts, gain first-hand 
market insight and solidify an Indo-Pacific business strategy during the U.S. Commercial 
Service Trade Winds Forum and Mission in New Delhi.  Additional mission stops include 
Mumbai, Ahmedabad, Bengaluru, Chennai, Hyderabad, and Kolkata.  Companies may 
schedule individual meetings with U.S. Economic Diplomats and customize a business 
matchmaking schedule to meet one-on-one with pre-screened buyers, agents, distributors, 
and joint-venture partners. 
 
Global Economic Outlook 
May TBC | Huntsville 
NAITA’s 2019 Economic Outlook will present participants the opportunity to gain the latest 
perspectives on global, national and regional forecasts. 
 
JUNE 
 
Southeast U.S.-Canada 12th Annual Conference and Matchmaking  
June 2-4. |  Montreal, Canada 
The central theme of the twelfth annual SEUS-CP conference will be smart mobility, and the 
event will feature business matchmaking appointments for interested Alabama companies. 
Day three of the conference (June 4th) will coincide with the first day of the MovinOn World 
Summit on Sustainable Mobility (www.movinonconnect.com/en/), providing an opportunity 
to understand the recent challenges in green transport and to move from ambition to action.  
 
Paris Air Show 
June 17-23 | Le Bourget, France 
The State of Alabama aerospace industry will participate in the Paris Air Show (Salon 
international de l'aéronautique et de l'espace de Paris-Le Bourget, Salon du Bourget), 
the largest air show in the world.  It demonstrates military and civilian aircraft and is attended 
by many military forces and the major aircraft manufacturers, often announcing significant 
aircraft sales. 
 
JULY 
 
2019 National Security Innovation Summit 
July TBD | Huntsville 
The National Security Innovation Summit (NSIS) provides innovators the opportunity to 
present and showcase their technology. The Summit will connect innovators with funders 
and support networks to accelerate technology commercialization.  

13



AUGUST 
 
NAITA Booth at Space & Missile Defense Symposium, Von Braun Center 
August 6-8 | Huntsville 
The SMD Symposium is the leading educational, professional development, and networking 
event in the space and missile defense community. The symposium is widely attended by 
leaders and professionals from the U.S. and our allies around the world. SMDS is an ideal 
forum for conducting business face-to-face. 
 
NAITA Trade Compliance Roundtable 
August | Huntsville 
NAITA will hold its quarterly roundtable discussion to address export control issues. This 
program provides a networking forum for company officials charged with this responsibility. 
 
SEPTEMBER 
 
Alabama Trade and Business Development Mission to the United Arab Emirates 
September | Dubai and Abu Dhabi, UAE 
The Alabama Department of Commerce and the Mobile Area Chamber of Commerce, in 
coordination with the U.S. and Foreign Commercial Service, are organizing a multi-sector 
trade mission to the United Arab Emirates (UAE) for September 2019. The mission will allow 
Alabama firms to benefit from Embassy briefings, networking events with government 
officials and industry leaders, in addition to individualized business-to-business meetings. 
With its open and booming economy, its diversification initiatives, one of the highest GDP 
per capita in the world and a diverse population, the United Arab Emirates (UAE) is an ideal 
export market for Alabama companies. Some of the advantages of exporting to the UAE 
include ease of registration, low taxes, and a very open and pro-business environment.  
  
Doing Business with NATO 
September | Huntsville 
Join NAITA as they present a program on working with the North Atlantic Treaty Organization 
(NATO). Doing business with NATO can be highly lucrative for Alabama companies, but 
breaking through with a winning contract bid can be tough. Learn from experts on the 
nuances of practicing patience and persistence to align your business with NATO. 
 
NAITA/USASAC Industry Day 
September | Huntsville 
Join NAITA and members from the U.S. Army Security Assistance Enterprise to examine 
several key areas critical to the successful execution of security assistance programs. Central 
to this discussion is the role the U.S. Army Security Assistance Command (USASAC) plays. 
USASAC implements approved U.S. Army Security Assistance programs, including Foreign 
Military Sales (FMS) of defense articles and services to eligible foreign governments.  
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Wernher von Braun Memorial Symposium  
September 10-12 | Huntsville 
The Wernher von Braun Memorial Symposium is an annual event that features panel 
discussions and guest speakers reflecting government, industry, academia, business and 
international perspectives on space exploration. 
 
Discover Global Markets 
September 29 – October 2 | Houston, Texas 
Discover Global Markets is the U.S. Department of Commerce’s flagship event series for U.S. 
exporters. Attendees at Discover Global Markets will uncover new exporting opportunities, 
learn from seasoned exporters, and connect with hundreds of networking contacts. This 
conference will feature a dynamic mix of keynote speakers, general and sector-specific 
breakout sessions, pre-scheduled one-on-one meetings with U.S. Commercial Diplomats. 
from all over Europe,“ask the experts” and OEM panels, and plenty of time built in for 
networking. 
 
OCTOBER 
 
Southeast U.S./Japan & Japan-SEUS 46th Annual Joint Meeting  
October 20-23 | Savannah, Georgia 
The Alabama Department of Commerce will lead a statewide delegation to this annual event. 
The SEUS/Japan Association is comprised of the states of Alabama, Florida, Georgia, 
Mississippi, North Carolina, South Carolina, and Tennessee. The conference focuses on 
topics of economic development and brings together over 200 delegates from the 
southeastern states and Japan. 
 
NOVEMBER 
 
Bureau of Industry & Security (BIS) Seminar:  Complying with U.S. Export Controls &  
How to Build an Export Compliance Program 
November 5-6 TBC | Huntsville 
This two-day program led by BIS's professional counseling staff provides an in-depth 
examination of the Export Administration Regulations (EAR). The program will cover 
information exporters need to know to comply with U.S. export control requirements on 
commercial goods and military items controlled by the EAR. This program is well suited for 
those who need a comprehensive understanding of their obligations under the EAR. 
 
8th Annual Alabama Global Supply Chain & Logistics Summit 
November | Mobile 
The Alabama Department of Commerce, the Mobile Area Chamber of Commerce, and the 
Export Alabama Alliance will hold this annual event to provide business owners with an in-
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depth look at core processes and common supply chain challenges. Topics covered by 
national industry experts and local and state industry leaders will focus on global supply 
chain trends and navigating through the rapidly changing world of the supply chain to help 
attendees improve company efficiency and increase their bottom line. 
 
Southeast BIO 
November | Atlanta, GA 
Southeast BIO (SEBIO) is a regional non-profit organization that fosters the growth of the life 
sciences industry in the Southeastern United States through efforts that promote 
entrepreneurship and bring together the key players active in the development of the sector. 
SEBIO's geographic footprint includes Alabama, Florida, Georgia, North Carolina, South 
Carolina, Tennessee, and Virginia.  
 
DECEMBER 
 
NAITA Trade Compliance Roundtable and Holiday Party 
December | Huntsville 
NAITA will hold its quarterly roundtable discussion including informative updates and 
engaging discussion on export controls and compliance. The annual holiday party will follow 
the roundtable. 
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our year in re ie .
Export Alabama Alliance 2018 Takeaways

 

Competitiveness Over 1,080 one-on-one 
meetings

Direct Sales

"If you can go on a trade 
mission, it will open doors for 

you by facilitating meetings and 
introductions."

Marketing
Alabama companies are 
making their mark in all 

corners of the world, with high-
quality, in-demand products 

and innovative processes that 
are consistently recognized as 

market leaders.

Partnerships
"This agreement represents a 

key step in diversifying the Port 
Authority's buisness while 

providing a strategic asset to 
regional automotive shippers."

 
 
 

The Export Alabama Alliance (EAA), established in 2004, has made great 
strides in collaborating with partners both here in the U.S. and around the 
world to help small and medium sized Alabama companies expand their 
global footprint.  Trade missions have been honed to blend economic 
development efforts toward expanding foreign  direct  investment  in  the  
state with pre-qualified meetings for Alabama's companies with potential 
business partners in selected markets.  Together with federal and state 
government officials and members of the business community, the EAA 
continues its ongoing commitment to promote bi-lateral trade relationships.
 
 

2018 Opportunities
 

Argentina|Ecuador
SEUS - Canada

Romania|Bulgaria

$21.3B
Alabama products 

exported 2018
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$21.3
Billion 

Total dollar value of Alabama exports 
shipped in 2018.

#24 Ranking for Alabama in the nation for 
dollar value of exports in 2018.

191
Number of countries Alabama companies 
shipped products to in 2018.

Dollar amount of the top five products shipped 
by Alabama companies that included 
transportation equipment, chemicals, primary 
metal mfg., and paper products in 2018.

Dollar amount of the top five export 
markets that bought Alabama made 
products that included Canada, China, 
Mexico, Germany and Japan in 2018.

$16.9
Billion

$13.06
Billion

2018 YEAR IN TRADE
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Amid trade friction, Alabama exports 
approach record total in 2018 
 
7 March 2019 
Written by Jerry Underwood 
 
Despite global trade tensions, the value of Alabama exports topped $21 billion in 2018 on 
increased shipments of chemicals, paper products and aerospace parts to overseas markets, 
figures from the U.S. Commerce Department indicate. 
 
Still, U.S. trade disputes with China and other countries that are Alabama’s top export 
destinations took a toll on shipments from the state. Exports to China fell nearly 15 percent, 
and foreign-bound shipments of motor vehicles, primary metals and agricultural products 
declined, government trade figures show. 
 
Overall, Alabama exports totaled $21.3 billion last year, falling just 2 percent shy of the 
annual record total of $21.8 billion set in 2017, figures indicate. Exports of Alabama goods 
and services reached 191 countries in 2018. 
 
“While Alabama exports lagged a little last year, the $21.3 
billion total is still impressive and signifies the importance of 
exporting as a key factor in Alabama’s economy,” said Greg 
Canfield, secretary of the Alabama Department of 
Commerce.  
 
“We’re continuing to see growth within segments of the 
transportation industry, our No. 1 export sector, with 
increased exports in the aerospace sector moving from 
Alabama to world markets.” 
 
With the value of Alabama exports increasing 33 percent 
over the past decade, the long-term outlook for export 
activity appears strong, Secretary Canfield said. Ongoing 
projects and proposed improvements at the Port of Mobile, 
one of the nation’s busiest seaports, will serve to enhance 
Alabama’s export potential. 
 
“Priming Alabama’s infrastructure for future export growth will put us in a position to help 
grow the state’s global presence and create jobs right here at home,” he added. “Looking 
forward, the potential for greater export growth is there, and we are already exploring new 
and expanding markets for Alabama companies.” 

“With the value of 
Alabama exports 
increasing 33 percent 
over the past decade, 
the long-term outlook 
for export activity 
appears strong, 
Secretary Canfield 
said. Ongoing 
projects and 
proposed 
improvements at the 
Port of Mobile, one of 
the nation’s busiest 
seaports, will serve to 
enhance Alabama’s 
export potential.” 
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FINDING NEW MARKETS 
 
Among Alabama’s top five international trade partners, only exports to Japan showed an 
increase in 2018. 
 

• Canada: $4.1 billion – a 3 percent drop 
• China: $3 billion – a 14.8 percent decrease 
• Mexico: $2.6 billion – a 12 percent decline 
• Germany: $2.5 billion – a 14 percent decrease 
• Japan: $821 million – a 17 percent increase 

 
Meanwhile, figures show Alabama exporters found new markets for their goods including 
Argentina (a 111 percent increase in 2018 from the previous year), Austria (a 64 percent 
gain), The Netherlands (up 67 percent) and India and Brazil (both up more than 50 percent). 
 
Transportation equipment remained Alabama’s No. 1 export category in 2018, totaling $10 
billion, a 9 percent decrease from the prior year. Exports of Alabama-made motor vehicles 
dropped 18 percent to $6.4 billion as shipments to key destinations including Canada, China 
and Germany declined.  
 
Despite that drop, Alabama remained the No. 3 auto-exporting state last year, trailing only 
Michigan and South Carolina, government trade figures indicate. 
 
Exports of Alabama-made aerospace products and parts continued to surge last year, rising 
28 percent to $2.4 billion. The total is nearly $1 billion higher than the figure for 2016, data 
show. 
 
In addition, Alabama exporters recorded healthy gains in many important categories during 
2018. These included:  

• Chemicals: $2.6 billion, up 13 percent 
• Minerals (chiefly coal): $1.7 billion, up 18 percent 
• Paper: $1.2 billion, up 12 percent 
• Non-electrical machinery: $777 million, up 112 percent 

 
Tariffs and trade countermeasures around the world, however, hit Alabama’s overseas 
shipments of primary metals, down 19 percent, and agricultural products, down 29 percent, 
figures show.  
 
Oilseeds and grains, a category that includes soybeans, tumbled 27 percent last year. 
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INTERNATIONAL CONNECTIONS 

Alabama ranked No. 24 among the states in export volume in 2018, dropping two spots from 
the previous year. Alabama’s decline of 2 percent last year trailed the overall U.S. gain of 7.6 
percent. 

Hilda Lockhart, director of the International Trade Office at the Alabama Department of 
Commerce, said the state’s economy continues to grow more globalized because of the 
international nature of key industries such as automotive and aerospace. 
 
“The relationship between the state’s foreign direct investment and exports are closely linked 
because our largest industries in terms of FDI are also the largest exporters of manufactured 
goods,” Lockhart said. “In addition, our export strength also comes from the small and 
medium-sized companies that the Department of Commerce works with every day to help 
expand their global footprint.” 

Commerce’s International Trade Office offers resources to help Alabama companies enter 
profitable new overseas markets through frequent trade and business development missions, 
training, foreign-market information, and international contacts. 

Commerce is a partner in the Export Alabama Alliance, a seamless network of international 
trade agencies that share the fundamental objective of helping Alabama companies expand 
their business internationally. 
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TOP STORIES 2018 

 
 
 

 
 

COMMERCE WINS PRESIDENT’S ‘E’  AWARD FOR SUPPORTING 
ALABAMA EXPORTS 

May 21, 2018 

May 21, 2018 | Written by Jerry Underwood 

WASHINGTON, D.C. – U.S. Secretary of Commerce Wilbur Ross today presented the 
Alabama Department of Commerce with the President’s “E” Award for Export Service, the 
highest recognition an organization can receive for contributing to the expansion of U.S. 
exports. 

At a ceremony in the nation’s capital, Secretary Ross said the Alabama Department of  
Commerce has demonstrated a sustained commitment to increasing exports.  “The ‘E’ 
Awards Committee was very impressed with the department’s formation of the Export 
Alabama Alliance,” he noted. “The department’s contributions to the export growth of 

Alabama companies through 
international trade missions 
were also particularly 
notable. 

“The Alabama Department of 
Commerce’s achievements 
have undoubtedly 
contributed to national 
export efforts that support 
the U.S. economy and create 
American jobs,” he added. 

U.S. Commerce Secretary Wilbur Ross presents Hilda Lockhart and Beau Lore with a President's E 
Award for the Alabama Department of Commerce. (Image: U.S. Commerce Department)  

U.S. Commerce Secretary Wilbur Ross honored 43 organizations, including the Alabama 
Department of Commerce, with a President's E Award for promoting exports.  

           ACCOLADES  
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TOP STORIES 2018 
The 2018 President's E Awards ceremony was held at the U.S. Commerce Department in 
Washington, D.C.  

“Alabama companies are creating good-paying jobs as a result of exporting their products 
throughout the world.”  

Alabama companies exported a record $21.7 billion in goods and services during 2017, led 
by shipments of motor vehicles, chemicals, primary metals, minerals, aircraft components and 
paper products to 189 foreign countries.  Alabama’s exports have surged 21 percent since 
2011 and 50 percent over a decade, reflecting a long-term growth trend. 

“We are extremely honored to receive the President’s ‘E’ Award,” Alabama Commerce 
Secretary Greg Canfield said. “Alabama companies are creating good-paying jobs as a result 
of exporting their products throughout the world, and exports of goods and services 
continue to be an economic engine that spurs job creation and economic investment.” 

FINDING MARKETS 

The Alabama Department of Commerce’s Office of International Trade helps businesses 
across the state identify and penetrate foreign markets for their homegrown products. Over 
many years, the office has staged a series of trade and business development missions to 
countries around the globe, most recently to Argentina and Ecuador in April 2018. 

“The Alabama International Trade program has proven to be a tremendous resource for the 
state’s small and medium-sized companies,” said Hilda Lockhart, director of Commerce’s 
Office of International Trade. “Assisting them in finding international markets for Alabama-
made products is the key to growing exports and jobs at home. 

“Receiving this prestigious award validates the hard work that all members of the Export 
Alabama Alliance have accomplished since it was formed in 2004,” she added. 

The Export Alabama Alliance is a seamless network of international trade agencies with the 
fundamental objective of helping Alabama companies expand their business internationally. 

Lockhart and Beau Lore, an international trade specialist in the Office of International Trade, 
were on hand at the U.S. Department of Commerce’s Herbert C. Hoover building on 
Constitution Avenue today to receive the award. 

23



TOP STORIES 2018 
 

SUPPORTING JOBS 

In total, Secretary Ross honored 43 U.S. companies and organizations from across the country 
with the President’s “E” Award for their role in strengthening the U.S. economy by sharing 
American ingenuity in foreign markets.  U.S. companies are nominated for the “E” Awards 
through the U.S. Commercial Service, part of the department’s International Trade 
Administration (ITA). With offices across the United States and in embassies and consulates 
around the world, the ITA lends its expertise at every stage of the exporting process. 

U.S. exports totaled $2.33 trillion in 2017, accounting for 12 percent of U.S. gross domestic 
product. Exports supported an estimated 10.7 million jobs nationwide in 2016, according to 
the most recent ITA statistics. 

 

 
 
 

GOVERNOR IVEY AWARDS 8 ALABAMA COMPANIES 
FOR EXPORTING SUCCESS 

MARCH 21, 2018 
March 21, 2018 | Written by Dawn Azok 

MONTGOMERY, Alabama – Governor Kay Ivey recognized eight Alabama companies today 
for success in selling their goods and services in countries around the globe. 

Winners of the 2018 Governor’s Trade Excellence Awards represent a diverse swath of the 
state’s business landscape, including high-tech manufacturers, innovative software 
developers and a craft beer brewer. They were honored at a ceremony today at the State 
Capitol. 

“Today we celebrate the ingenuity and dedication of Alabama business leaders who know 
that commerce doesn’t end at our state’s borders,” Governor Ivey said. “Their vision to be 
international leaders in their respective fields is most impressive, and we look forward to their 
continued efforts in overseas markets.” 

           EXCELLENCE 
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The governor also acknowledged that all of the winners are small businesses, a pillar of 
Alabama’s economy. 

“Small business is big business in the state of Alabama,” she said. “Small businesses employ 
more than 772,000 people, nearly half of Alabama’s workforce, in more than 380,000 
establishments. Their importance cannot be understated.” 

Here is the full list of this year’s winners: 

• Back Forty Beer Company, Gadsden, was founded in 2009 to bring top-quality craft 
beer to Northeast Alabama and now brews almost 20 different brands with 
distribution in five states. In addition, the brewery exported beer to China, Canada, 
Malaysia and The Netherlands in 2016-2017. 

• Conversant Bio, Huntsville, is a human tissue procurement company that provides 
Institutional Review Board approved samples to researchers working on cures for the 
world’s most prominent diseases. Conversant exports to 21 countries and has worked 
on more than 3,000 research projects. 

Governor Kay Ivey stands with the recipients of the Governor’s Trade Excellence Awards at the State Capitol. 
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• Diamond Fortress Technologies Inc., Birmingham, became the first company to 
successfully develop a mobile touchless fingerprint biometrics software solution. It 
exports to countries including Mexico, Pakistan, Colombia, India, Australia, Sweden 
and South Africa. A DFT subsidiary also promotes banking and other financial services 
in lower and lower-middle income countries as defined by the World Bank. 

• Douglas Manufacturing, Pell City, is a leading manufacturer of conveyor components 
and engineered conveying solutions. The company’s primary export markets are 
North America, Central America, South America and the Caribbean, serving industries 
that include pulp and paper, steel, chemical, cement, coal, fertilizer, biofuel, oil and 
natural gas, and agriculture. 

• Irrigation Components International Inc., Daphne, is the world’s leader in center pivot 
spare parts sales. ICII has been providing irrigation parts to dealers, distributors and 
OEMs for more than 30 years. It serves more than 35 countries worldwide. 

• Keet Consulting Services LLC, Pelham, has been serving the Geographic Information 
Systems industry since 1999, with export markets that include Australia, Canada, 
Poland, Spain and the United Kingdom. The company provides a wide range of 
services, including application development, GIS implementation and RouteMan, 
which is sold internationally and helps companies manage route delivery and route 
sales. 

• North Alabama International Trade Association, Huntsville, is a business-driven 
nonprofit membership organization committed to increasing activity in international 
trade in North Alabama for the past 35 years. The organization is managed by and 
partners with the Madison County Commission International Trade Development 
Center. 

• Regitar USA Inc., Montgomery, is a major manufacturer and distributor of automotive 
electronics, power tools and mobile safety products. It exports around the world, with 
primary emphasis on North, Central and South America, the Caribbean, the Middle 
East, Australia and New Zealand. 

‘ALABAMA SBDC DAY’ 

During the ceremony, Governor Ivey also recognized the Alabama Small Business 
Development Center, which helped more than 3,000 small businesses last year. In the past 

26



TOP STORIES 2018 
five years, the Alabama SBDC program has helped small businesses create more than 4,800 
jobs and access more than $368 million in new capital.  

Hosted at the University of Alabama, the Alabama SBDC partners with eight other universities 
in Alabama, in a network that leverages university expertise from the respective colleges of 
business to provide management and technical assistance to small businesses. 

. 

Governor Ivey presents Alabama SBDC Day Proclamation to Bill Cummins, Executive State Director, 
Alabama SBDC (right) and Mike Brooks Associate Director, AITC (left) during Governor’s Trade 
Excellence Awards Ceremony. 

The governor issued a proclamation, designating today as “Alabama SBDC Day.” The 
organization has 30 professional business advisers who cover all 67 Alabama counties from 
10 field offices. 

“The SBDC is a strong resource partner for the Alabama Department of Commerce’s Office of 
International Trade and its Office of Small Business Advocacy,” Governor Ivey said. “It also 
works closely with ADECA’s Small Business Credit Initiative. In addition, the University of  
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Alabama’s International Trade Center helps companies that are new to exporting learn how 
to become successful exporters like our award winners and to take advantage of the Alabama 
Department of Commerce’s trade expansion programs.” 

EXPORT BENEFITS 

Alabama’s exports climbed to a record $21.7 billion in 2017, with automobiles, aircraft 
components, chemicals, paper and minerals fueling the increase. 

“Exporting is a driving force of Alabama’s economy, which benefits in the form of new jobs 
and investments for those exporters here at home,” said Greg Canfield, secretary of the 
Alabama Department of Commerce. “We congratulate today’s winners and are preparing to 
help them and other companies increase their global sales plans this coming year.” 

Hilda Lockhart, director of Commerce’s Office of International Trade, said this year’s award 
winners are models for peers which may be looking to follow a similar path in exporting their 
goods and services overseas. 

“Each of these companies is driven by a desire to compete on the global stage, and their 
creativity, hard work and strategic planning have helped them achieve those goals,” she said. 

 

 

 
ALABAMA TRADE MISSION TEAM SEEKS BUSINESS 

CONNECTIONS IN SOUTH AMERICA 
April 14-21, 2018 

April 16, 2018 | Written by Dawn Azok  

BUENOS AIRES, Argentina – Alabama Commerce Secretary Greg Canfield is leading a team 
of state business leaders on a trade mission in South America this week, aiming to forge new 
relationships and find new markets for their goods and services. 

           MARKETING  
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Secretary Canfield and Regional Senior Commercial Officer Rick de Lambert (both center) with the 
Alabama delegation US Foreign Commercial staff in Buenos Aires, Argentina.  The Alabama networking 
event took place at the U.S. Ambassador’s residence. 

The mission to Argentina and Ecuador features a wide variety of the state’s business interests, 
with representatives from the tech, engineering, medical and manufacturing fields.  In both 
countries, the delegation will meet with public and private sector leaders to explore new 
business and investment opportunities. 

“Alabama companies are making their mark in all corners of the world, with high-quality, in-
demand products and innovative processes that are consistently recognized as market 
leaders,” Secretary Canfield said.  

“As we have seen time after time, connections made on these trade missions help our 
businesses gain a foothold in new markets and grow their international sales, which helps 
create new jobs and investments back home.” 
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Last year, Alabama exports reached a record $21.7 billion, a 6 percent increase from the 
previous year.  The state’s exports to Argentina totaled $111.5 million, increasing 108 
percent from 2016. Top categories were minerals and ores, chemicals and transportation 
equipment. More growth is projected for the country’s economy in the coming years, buoyed 
by rich natural resources and a broad middle class with strong purchasing power. 

Meanwhile, Alabama’s exports to Ecuador were $7.8 million last year. The country, a top oil 
and agricultural exporter, is seeking to diversify its economy, with the government focused 
on opening it up to more international trade. 

Alabama companies participating in the trade mission include Atlas RFID Solutions and 
Warren Manufacturing of Birmingham; Douglas Manufacturing of Pell City, Irrigation 
Components of Daphne; Knox Kershaw of Montgomery; ProcessBarron of Pelham; Rico 
Suction Labs of Mobile; SEPCO of Alabaster; and Smarter Services LLC of Prattville. 

Representatives from the Mobile Area Chamber of Commerce and the U.S. Department of 
Commerce are also a part of the delegation. 

MISSION GOALS 

For Process Barron, the trade mission is part of a recent effort to expand export activities in 
Central and South America. 

The company provides air, gas, fuel and ash handling equipment for a variety of heavy 
industrial uses, including plants in the pulp and paper, iron and steel, cement and sugar 
industries.  “We’re trying to expand our footprint in those same industries in other countries,” 
said Vince Simpson, regional sales manager for ProcessBarron who is traveling with the trade 
mission delegation. “We’re taking what we do best and trying to do it somewhere else.” 

The company’s export business started about 20 years ago in the Dominican Republic, where 
its key customers are a large power plant, sugar mills and cement plants.  In addition to new 
customers, the company is also seeking local representatives for its products in South 
America, Simpson said.  “If you can go on a trade mission, it will open doors for you by 
facilitating meetings and introductions,” he said. 
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SEEKING OPPORTUNITIES 

Hilda Lockhart, director of Alabama Department of Commerce’s Office of International Trade, 
said the delegation has a full slate of meetings and networking opportunities in Argentina 
and Ecuador.  “We have collaborated with the American Chamber of Commerce in Buenos 
Aires to put together a seminar that will highlight the business and investment opportunities 
Alabama provides for Argentine businesses,” she said. 

“This program allows us to meet with local, national and international businesses to explore 
opportunities for all of Alabama and not just the companies that are participating in the trade 
mission.” 

Also, in Buenos Aires, delegation members will meet with several top government officials, 
including the Minister of Foreign Affairs and the Minister of Production (Trade), among 
others.  And in both Argentina and Ecuador, the group will attend receptions at the 
ambassadors’ residences, which provide an additional avenue to meet with business and 
government leaders, Lockhart said. 

“As with all trade missions, we are working with our Foreign Commercial Service at the 
embassies that are setting up pre-qualified B2B meetings with prospective customers, 
business partners and industry leaders for our small and medium sized businesses — helping 
to connect these companies is what the trade mission is all about,” she said. 

“Many of these companies do not have the resources or opportunities to push their quality-
made products in overseas markets.  So, with the assistance of the Export Alabama Alliance, 
we are able to help create these customized itineraries.” 
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AMID U.S.-CANADIAN TRADE SPAT, ALABAMA 
CONFERENCE SEEKS TO BUILD TIES 

JUNE 3-5, 2018 

 

Canadian Consul General Nadia Theodore speaks at the SEUS-CP trade conference in Mobile on June 
4, 2018. (Lawrence Specker/LSpecker@AL.com)  

June 4, 2018 | Written by Lawrence Specker 

As top officials at a U.S.-Canadian trade conference gathered for dinner Sunday evening in a 
restaurant near the top of the Mobile skyline, they were treated to a thunderstorm impressive 
even by Mobile's standards. 

It seems to have established a pretty good metaphor for the tone of the 11th annual SEUS-CP 
conference: The atmospheric disturbance was certainly attention-grabbing, but it didn't 
prevent business from getting done. 
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At its official opening Monday morning, more than one of those top delegates referred to the 
previous night's display as a "light show" incidental to the business of nurturing lucrative 
economic relationships. 

Similarly, more than one referred on Monday morning to the recent eruption of trade-war talk 
between U.S. and Canada. While that storm was distracting and potentially worrisome, they 
said, they were going to focus on maintaining deep-rooted trade ties. 

SEUS-CP stands for Southeastern U.S.-Canadian Provinces. It's an annual gathering that 
highlights ties between Canada and the American South, and those ties add up to many 
billions of dollars in imports and exports. While SEUS-CP is generally in uncontroversial 
territory, this year is different: Last week, President Donald Trump's administration slapped 
tariffs on Canadian steel and aluminum. Canadian Premier Justin Trudeau sharply criticized 
the move, and his administration prepared to impose retaliatory tariffs. 

The dispute impacted ongoing efforts to revamp the North American Free Trade Agreement 
(NAFTA), leading some to fear that effort has been derailed altogether. And there also are 
concerns that a tariff fight that started with metals could spread to autos and other sectors of 
the economy. The back and forth is likely to continue as Trump, Trudeau and other world 
leaders gather this weekend in Canada for a G7 summit. 

"We've had a little challenge just now," said Mississippi Governor Phil Bryant, the only 
governor to head a state delegation at the conference. "The future's big and bright and the 
important part is Canada and Mississippi and the southeastern United States continue this 
relationship. ... I think the premier said that these are difficulties between friends. We will 
overcome those. We will become better and stronger than ever because we must." 

Bryant got a laugh when he described his state's relationship with its neighbor to the 
east, regarding the fight for economic development. "Mississippi and Alabama have his 
strange relationship," Bryant said. "It's coopertition. It's what we do." 

Secretary of Commerce Greg Canfield, who spoke for the Alabama delegation, said he'd 
seen overwhelming evidence that Canadian investment in Alabama was a major positive 
force. 
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"At a time when the benefits of international trade are being debated, at times disputed, at 
times vigorously," Canfield said, "I think it's very important for us to take a moment to 

recognize the importance underlying the special relationship between Canada and the six 
states that make up the south U.S. For many years, two-year trade between the regions has 
been substantial, and a driver of economic growth in communities large and small ... The 
SEUS-CP relationship is a textbook example of how international trade can be mutually 
beneficial by creating jobs, generating opportunities and expanding prosperity." 

Nadia Theodore, consul general at the U.S. Consulate of Canada in Atlanta, said that as much 
as she'd like to avoid talking about the storm outside, she couldn't. 

"We come together today at a very opportune time in our relationship, but at a very 
challenging time in the history of Canada-U.S. trade," she said. She went on to say that the 
current flap threatened a longstanding, mutually beneficial bond. 

"We are talking about the world's largest bilateral trading relationship by far," she said. 
"Canada and the United States have a successful economic and security partnership. And the 
compelling facts speak continue to speak for themselves. At the national level, Canada is the 
single largest market for the United States. We buy more from the U.S. than China, Japan and 
the U.K. combined ... Five of the six states in this room have Canada as their number one 
export market. And each of these six states, by the way, has a trade surplus with Canada." 

"Canada and the United States make vehicles together to the benefit of our consumers and 
workers alike," Theodore said. "For example, Alabama exports $2 billion in automobiles and 
over $62 million in engines and turbines to Canada. Ottowan auto parts account for the 
largest share of goods traded between Canada and the southern United States." 

A display promoting Alabama at the 
SEUS-CP U.S.-Canada trade 
conference features Moon Pies and 
beads. (Lawrence 
Specker/LSpecker@AL.com) 
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"Canada's exports of aluminum serve companies right here in the Southeast, such as 
Mercedes, Hyundai, Toyota, Boeing, New Flyer and Magna," Theodore said. "All of whom, I 
am sad to say, could be adversely affected by the recently imposed tariffs on your friend, 
partner and ally." 

After her address, Theodore said she was hopeful that the cooperative spirit of the SEUS-CP 
gathering could influence higher-level discussions such as the impending G7 meeting. 

Trade is "not just about making money for companies," she said. "It's about making money 
and creating economic opportunities for actual everyday people, everyday citizens. To me, 
getting those local relationships and those state-level examples is what's going to move the 
dial. And that's what we're going to do here. 

"We're going to have Canadian companies talking to southeast U.S. state companies and 
telling each other about how important that relationship is and how much these tariffs are 
going to hurt each other's companies and industries," she said. "And I have every reason to 
believe those stories are going to trickle up, so to speak." 

 
ALABAMA TRADE MISSION SEEKS OPPORTUNITIES IN 

SOUTHEASTERN EUROPE 
September 22-29, 2018 

 
September 24, 2018 | Written by Jerry Underwood 

BUCHAREST, Romania — Alabama Commerce Secretary Greg Canfield is leading a team of 
state business leaders on a trade mission this week to Romania and Bulgaria, countries that 
offer new markets in Southeastern Europe and a potential gateway to opportunities in other 
regions. 

The multi-sector trade and business development mission kicked off in Bucharest, the 
Romanian cultural, industrial and financial center, before moving on to Sofia, Bulgaria’s 
capital and largest city. 
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Over five days, the Alabama delegation will meet with public and private sector leaders in the 
two countries to explore new opportunities for exports, investment and collaboration. 

“This trade mission is about helping Alabama companies identify new markets for their goods 
and services, so they can create jobs and make new investments in their communities back 
home,” Secretary Canfield said. 

The Alabama delegation to Southeast Europe with Hans Klemm, U.S. Ambassador to Romania 

An Alabama team is starting a trade mission in Bucharest, the financial and cultural center of 
Romania.  

“We are constantly working to open doors for state business targeting connections in 
countries such as Romania and Bulgaria because it sparks growth in Alabama’s economy.” 
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PROMISING MARKETS 

Romania is a market with excellent potential, a strategic location, and a favorable business 
climate, according to Hilda Lockhart, director of the International Trade Division at the 
Alabama Department of Commerce. Its economy expanded 6.9 percent in 2017, the highest 
level in decade, making it one of the European Union’s fastest growing economies. 

Sectors with the best prospects include agricultural products, machinery and equipment, 
energy, transportation, and information and communications technology. 

Bulgaria represents an emerging market providing very good potential for companies new to 
exporting. Wages are low by European standards, and the labor force is well educated, 
young and possesses good language skills, Lockhart said. 

Bulgaria’s top imports include medical instruments, industry machinery and vehicles. 

Alabama companies exported $6.8 million in goods to Bulgaria in 2017, an increase of nearly 
1,400 percent from the previous year, according to Alabama Department of Commerce data. 
Alabama exports to Romania totaled $2.2 million last year, a jump of more than 170 percent. 

TRADE MISSION AGENDA 

The trade mission kicks off with a briefing this morning at the U.S. Embassy in Bucharest, 
followed by scheduled one-on-one business appointments in the afternoon and a networking 
reception hosted by U.S. Ambassador Hans Klemm. 

After additional meetings Tuesday in Bucharest, the Alabama group will travel to Sofia on 
Wednesday. Representatives of the Alabama businesses will engage in meetings with 
Bulgarian counterparts on Thursday, followed by a networking reception led by U.S. 
Ambassador Eric Rubin. 

More company meetings follow on Friday, and the group returns home on Saturday. 

“Alabama has never traveled to these markets on a multi-industry trade and business 
development mission,” Lockhart said. “Many of the businesses on the mission are mature  
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small and medium-sized businesses, and we know these emerging markets can provide 
excellent potential for partnering opportunities.” 

Alabama companies on the mission are: 

• Huntsville’s Baron Services, which specializes in advanced weather radars and 
visualization software. 

• Daphne’s Irrigation Components International, which provides parts for irrigation 
systems to dealers and manufacturers. 

• Montgomery’s Knox Kershaw, a maker of railway maintenance equipment used 
worldwide. 

• Warrior’s Mid-America Engine, which provides power generation equipment used on 
five continents, and many of the most remote locations on the planet. 

• Okra Energy, a developer of advanced small-scale liquified natural gas technologies 
that has an office in Jackson. 

• Huntsville’s R2C Support Services, which provides products and services to the U.S. 
Department of Defense and other clients. 

• Birmingham’s Thompson Tractor, a major sales representative of Caterpillar heavy 
equipment for the construction and other industries. 

 

 

 

 

 

 

 

 

L/R US Ambassador to Bulgaria Eric Rubin, 
Secretary Canfield, Invest Bulgaria 
Executive Director Stamen Yanev and 
Robert Stackpole, US Dept Commerce 
Export Assistance Center during 
delegation briefing in Sofia, Bulgaria. 
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Also represented on the mission is the University of Alabama Center for Economic 
Development, the University of Alabama in Huntsville, and the Alabama National Guard. 

The mission is coordinated by the Alabama Department of Commerce, the Mobile Area 
Chamber of Commerce, and the U.S. Commercial Services’ Birmingham U.S. Export 
Assistance Center. 

 “Going into emerging markets can be daunting for small companies,” Lockhart said. “Having 
assistance from Alabama’s state, regional and federal partners in putting together the 
logistics and appointments helps our companies focus on selling their products. Also, we’re 
able to identify new collaborations and forge long-term partnerships for the future.” 

An earlier Alabama trade mission this year traveled to Argentina and Ecuador.  

 

 

 
 

PORT OF MOBILE TAPS PARTNERS TO DEVELOP $60M  
AUTO EXPORT FACILITY 

APRIL 18,  2018 
 

April 18, 2018 | Written by Dawn Azok 

BUENOS AIRES, Argentina – The Port of Mobile is poised to become a major hub of auto 
export activity, with a new facility that will allow vehicles to be driven directly onto cargo ships 
bound for markets around the world. 

On Tuesday (April 17, 2018), representatives of the Alabama State Port and AutoMobile 
International Terminal, a joint venture of Terminal Zárate S.A. and SAAM Puertos S.A., signed 
a Memorandum of Understanding to develop and operate a vehicle processing roll-on/roll-
off (RO/RO) facility at the Port of Mobile. 

PARTNERSHIPS 
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The signing took place in Buenos Aires, the headquarters of Terminal Zárate S.A. and also the 
site of a trade mission involving Alabama business leaders. The state delegation is visiting 
Argentina and Ecuador this week to find new markets for their products and services. 

Alberto Borquez, port project mnager for SAAM Puertos S.A., Jimmy Lyons, director and chief executive 
officer, Alabama State Port Authority, and Roberto Murchison, chairman of Terminal Zarate S.A.  

 The agreement is a giant step forward in supporting automotive logistics in the Americas 
and abroad, according to James K. Lyons, director and CEO of the Port Authority. 

“This agreement represents a key step in diversifying the Port Authority’s business while 
providing a strategic asset to regional automotive shippers,” Lyons said. 

IMPORTANT INFRASTRUCTURE 

Automobiles have long been Alabama’s top export, topping $7.75 billion last year alone. 
State-made models are currently loaded onto ships at ports in other states, so the new  
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RO/RO facility at the Port of Mobile will provide a more convenient option for state 
automakers. 

“Alabama is the No. 3 auto exporter among U.S. states, with shipments to 88 countries last 
year,” said Greg Canfield, secretary of the Alabama Department of Commerce. 

“This new facility is an important piece of infrastructure that will help our automakers maintain 
their competitive edge as they continue to grow.” 

Construction on the automotive RO/RO terminal is scheduled to start by the end of this year, 
with completion expected by the end of 2019. 

The new terminal would convert approximately 57 acres of a former bulk material handling 
facility into a state-of-the-art automotive processing and logistics terminal. The 40-foot ship 
draft facility is served by five Class I railroads serving all of North America and immediate, 
unencumbered access to two interstate systems (I-65 and I-10). 

The overall project represents a total investment of approximately $60 million. Proceeds from 
the Port Authority’s recently-awarded $12.7 million Transportation Infrastructure Generating 
Economic Recovery (TIGER) grant and the $28.8 million grant from the Alabama Gulf Coast 
Recovery Council as authorized under the Resources and Ecosystems Sustainability, Tourism 
Opportunities and Revived Economy of the Gulf Coast Act of 2011 would contribute toward 
the cost of the project. 

IDEAL PARTNERS 

In late 2016, the Port Authority initiated a Request for Proposal process to identify a potential 
partner in the construction of the facility to meet the region’s growing demand for finished 
automobile import/export facilities in the U.S. Gulf of Mexico. 

The Authority selected the partnership between Terminal Zárate S.A. and SAAM Puertos S.A. 
and began concession agreement discussions for the construction and operation of the new 
facility. 
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Terminal Zárate S.A. specializes in port services; cars, containers and project cargo handling 
operations; storage and logistics services; warehousing; equipment rental and other activities 
providing value to client logistic chains, economic sectors and overseas trade. 

It is among the largest RO/RO terminals in the Americas with a 9 million vehicle throughput to 
date. 

“This project is a significant component of our growth strategy and given our strong 
experience as a RO/RO terminal we are convinced we will develop AutoMobile International 
Terminal into a world class RO/RO processing and handling facility,” said Robert Murchison, 
president of Terminal Zárate S.A. 

The other partner in the joint venture, SAAM Puertos S.A., is a subsidiary of Sociedad Matriz 
SAAM S.A., a Chilean multinational company that provides foreign trade services by means of 
port terminal operations, towage and logistics. 

With a network of 11 ports in six countries, SAAM Puertos S.A. is one of the major port 
operators in South America and partners with the world’s leading shipping companies. 

“We look forward to work together with Terminal Zárate and the Alabama State Port Authority 
and bring all our knowledge and experience to the service of the terminal, and consolidate 
our position in America,” said Yurik Díaz, manager of SAAM Puertos S.A. 

 

 

ALABAMA GLOBAL SUPPLY CHAIN & LOGISTICS SUMMIT  
SET FOR HUNTSVILLE 

NOVEMBER 1-2,  2018 
October 30, 2018 | Written by Jerry Underwood  

HUNTSVILLE, Alabama – The Alabama Global Supply Chain & Logistics Summit, which begins 
Thursday afternoon, aims to provide valuable insights into how companies can increase 
supply chain efficiency and enhance competitiveness to succeed in the global market.   

GLOBAL EDUCATION 
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The Summit’s 7th installment, with the theme “Securing the Supply Chain,” will be held at the 
Huntsville Westin, 6800 Governor’s West.  Bank of America Merrill Lynch is sponsoring the 
event, which concludes Friday. 

“The topics covered at this year’s Summit are very timely for our companies and will equip 
them with the tools necessary for them to remain competitive globally,” said Greg Canfield, 
secretary of the Alabama Department of Commerce. 

 

Dr. Thomas Pieplow, Athens State University (at podium) directs questions to the “Roles, 
Responsibilities and Regulations In Your Company’s Global Supply Chain” panelists Jimmy Cahill, 
Panalpina; Gerry Kelley, ADTRAN; and Kevin Smira, RUAG Space USA (right to left). 

 “It is critical that companies implement the strategies laid forth in this summit and adapt to 
constant technological and workforce changes in our nation and across the world in order to 
be successful,” he added. 

Topics being explored at this year’s Summit include: 

• New technologies such as Blockchain and cybersecurity issues in the supply chain 
• Port updates: global logistics views from Alabama ports and transportation partners 
• Roles, responsibilities and regulations in a company’s global supply chain 
• Changes in the supply chain workforce 
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‘TIMELY SUBJECTS’ 

Hilda Lockhart, director of Commerce’s Office of International Trade, said the Summit’s 
agenda reflects how important it is for companies to have a solid supply chain management 
strategy in place. 

 

“While there is no one-size-fits-all when it comes to managing supply chains, the topics will 
cover timely subjects on how to secure the supply chain,” Lockhart said. “Today you have to 
view the world as being one big supply chain.” 

The Summit began at the Westin at 11:30 a.m. Thursday with the 35th Annual Global Trade 
Day Luncheon. David Fernandes, president of Toyota Motor Manufacturing of Alabama, will 
speak about how the Huntsville manufacturing facility fits into the automaker’s global supply 
chain and how the plant is being impacted by changing U.S. trade policies. 

That afternoon, experts will discuss emerging technologies that enable companies to 
embrace supply chain complexity and how Blockchain technology will help shape next-
generation supply chain networks. 

Later, representatives of the Port of Huntsville and the Alabama State Port Authority will 
participate in a panel discussion on the state’s port facilities and transportation partners. 
That’s followed by a tour of Panalpina’s new air cargo center and perishable facility at the 
Huntsville Logistics Center. 

On Friday, experts will address cybersecurity and regulatory issues affecting supply chains 
today. Ed Castile, director of AIDT and Commerce’s deputy secretary, Workforce 
Development Division, will join in a discussion on the changing landscape of the supply chain 
workforce. 

Commerce and the North Alabama International Trade are organizing the Summit, along with 
the Export Alabama Alliance, a network of international trade agencies that help state 
companies expand their business to global markets. The Port of Huntsville and Panalpina are 
helping stage the event. 
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The Impact of Tariffs  

on Alabama’s Small Businesses 

 

 

By Michael Brooks, associate director, Alabama International Trade Center 

Reprinted from “The Business View” November 2018 
Mobile Area Chamber of Commerce 
 
 

The impact of any federal regulation on smaller businesses is often lost in the 24-hour news 
cycle.  This is especially true for import tariffs, which most media outlets only cover at a 
national or macro level.  When viewed individually – and in geographically diverse locations 
across the country, the increased costs and lost jobs at small businesses are seemingly 
insignificant.  Conversely, when one steel mill closes, the local impact is both significant and 
noticeable; politicians pay attention and the story appears on the nightly news and on social 
media. 

On March 8, 2018, President Trump issued a proclamation, instructing the government to 
levy tariffs on imported steel and aluminum, citing the Section 232 of the Trade Expansion 
Act of 1962.   

While the majority of the statements issued by the administration - both in written and digital 
format – have focused on the large trade imbalance between the United States and China, 
Section 232 deals specifically with the impact of imports on national defense.   

Regardless of the rationale used to justify the tariffs – which has ranged from national security 
to unfair competition to soaring trade deficits, there is no doubt that both the producers and 
consumers of these products will be impacted.   

  

ADVOCACY 
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This does not reflect a lack of interest, concern, or sophistication on their part, but rather 
illustrates how challenging it is for the CEO of a small firm to deal with a rapidly changing 
trade environment.   

Where large firms have entire teams that monitor and report on trade flows and pending 
legislation, smaller firms are often less aware of the individual Harmonized System (HS) codes 
used in their supply chain- or in their supplier’s supply chain.   

The recently enacted steel and aluminum tariffs will have the largest impact on these 
industries in Alabama: auto parts manufacturers, aerospace parts manufacturers, craft 
breweries, metal fabrication shops, and construction firms.  Politicians would be wise to 
observe that two of the most robust manufacturing sectors in Alabama – automotive and 
aerospace - will be negatively impacted by these tariffs.   

Economists estimate the steel- and aluminum- 
consuming industries could lose as many as 179,000 
jobs.  That estimate does not include the potential losses 
related to China’s targeting of America’s agriculture 
sector with retaliation tariffs; these would impact 
Alabama directly.   

Soybeans, one of the crops targeted by China, are 
Alabama’s top agricultural export by dollar value in 
2017. 

Does the end justify the means?  How much of the trade deficit has been reduced?  
According to the Census Bureau’s FT900 report (September 2018), the trade deficit has not 
changed, and the economists at the Federal Reserve Bank of New York don’t expect it to.  
They have noted that while tariffs may decrease the amount of foreign product entering the 
U.S., increased costs and retaliatory tariffs will make U.S. products less competitive.  The 
result will be lower overall trade, with no meaningful change in the balance. 

While the U.S. was making headlines this summer with the imposition of tariffs, further 
negotiations with our trading partners stalled.  Sensing a leadership vacuum, other countries 
quickly stepped in to fill the position once held by the United States.  By July, the European  

 

 

Regardless of the 
rationale used to justify 
the tariffs – which has 
ranged from national 

security to unfair 
competition to soaring 
trade deficits – there is 
no doubt that both the 

producers and 
consumers of these 

products will be 
impacted. 
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Union and Japan were able to conclude a trade deal that eliminates over $1.1 billion in tariffs 
for European exporters and double that amount for Japanese exporters.   

The agreement covered sensitive domestic industries- such as automobiles in Europe and 
dairy in Japan, and addressed non-tariff barriers, such as the stringent technical requirements 
related to pharmaceuticals, medical devices, and textiles.  The European Union is quickly 
working to secure deals with Singapore, Vietnam, and in September hope to conclude a deal 
with the MERCOSUR group of Argentina, Brazil, Paraguay and Uruguay, the world’s fourth 
largest trading bloc.   

Political points may be scored during this back-and-forth with our trading partners, but 
history shows that the expenses incurred by American consumers, manufacturers, and 
workers usually outweigh the economic benefits used to justify the tariffs.  Where inequities 
exist and action is required, a thoughtful and strategic approach at the negotiating table 
would likely yield a more stable operating environment for all involved. 

“How will this impact my business” is the question most often fielded by my colleagues.  
While most small business owners are aware of the discussion surrounding import tariffs, few 
actually have a firm grasp on how the changes will impact their bottom line. 
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2018 Export Alabama Alliance 
Statewide Programming 

 
The Export Alabama Alliance provides a comprehensive range of export 
events, both in Alabama and overseas.  Our workshops and seminars 
cover a variety of export-related topics and provide information on key 
export markets.  The overseas trade missions and shows have been 
selected to reflect current international developments that present real 
opportunities for the businesses of the state in all industry sectors. 
 
 
NAITA Foreign Military Sales (FMS) Briefing in conjunction with HASBAT (Huntsville 
Association of Small Businesses in Advanced Technology) 
February 1 | Huntsville | 105 Participants 
This workshop covered “What Companies Need to Know in the Global Marketplace for 
International & Defense Security Programs.” Steve Krause, Catalyst Global Strategies, 
provided practical information on FMS policy, players, and processes, as well as elements of 
a winning strategy and where the money and markets are. 
 
NAITA Conversation on Trade | What Lies Ahead for NAFTA? 
February 8 | Huntsville | 71 Participants 
NAITA, Presenting Sponsor Port of Huntsville, and Ambassador Sponsor Baker Donelson 
held an expert panel discussion on the future of NAFTA, including updates on current 
negotiations and the potential impact on business. Panelists included the Consuls General of 
Canada and Mexico with the Chairs of Baker Donelson’s Global Business Team. 
 
Business Roundtable: European Investment’s Impact on Mobile 
February 8 | Mobile | 38 Participants 
The trade division hosted a business roundtable for a delegation of European Consuls 
General representing Belgium, France, the UK, and Germany during an economic diplomacy 
visit to Mobile. The impact of foreign investment in our community and the state of Mobile's 
local economy was among topics discussed. A reception honoring the official representatives 
followed the roundtable. 
 
Export Alabama Market Briefing for Alabama Trade Mission to Argentina and Ecuador 
February 13 | Birmingham and Huntsville | 28 Participants 
The Export Alabama Alliance and the Alabama Department of Commerce, in coordination 
with the U.S. Commercial Service, welcomed Commercial Attaché Yamilee Bastien (U.S. 
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Embassy in Buenos Aires) to present insights on the Argentine and Ecuadorian markets, best 
business prospects, entry strategies and more in preparation for the trade mission to 
Argentina and Ecuador. 
 
Made in Dekalb 
February 15 | Rainsville | 150+ Participants 
Hosted by the DeKalb County Economic Development Authority and held at the Northeast 
Alabama Agribusiness Center, the annual Made in DeKalb event provided an opportunity for 
local companies to promote their products and services to the businesses and people of 
DeKalb County. The event included time for networking with other businesses, breakout 
sessions and visits from area high school seniors and college students preparing to enter the 
workforce. A member of the Alabama Department of Commerce staffing the Export Alabama 
Alliance booth represented the Alliance. 
 
Export Compliance Training Institute (ECTI) Seminar: ITAR Defense Trade Controls/EAR 
Export Controls 
February 19-22 | Huntsville | 50 Participants 
This internationally recognized seminar series provided both novice and experienced export 
compliance professionals with a comprehensive education on complying with United States 
export regulations. Instructors are widely respected experts in the field of export compliance 
with many years of experience interpreting and applying the rules, ITAR, EAR & OFAC. 
Attendees left these seminars with an in-depth understanding of the current regulations and 
how to keep your company compliant.  
 
Defense Acquisition University (DAU) Winter Update at the DAU 
February 22 | Huntsville | 150+ Participants 
The Defense Acquisition University (DAU) is a corporate university of the United States 
Department of Defense offering "acquisition, technology, and logistics" (AT&L) training to 
military and Federal civilian staff and Federal contractors. This update, supported by NAITA, 
will provide its members current information on these topics. 
 
Managing U.S. & EU Cyber Security and Data Privacy Regulation Challenges 
March 13 | Huntsville | 30 Participants 
The North Alabama International Trade Association (NAITA) presented a briefing on 
Managing U.S. & EU Cyber Security & Data Privacy Regulation Challenges in conjunction with 
PZI International. If you are considering or currently doing business in the European Union, 
you need to be aware of upcoming EU data privacy requirements. Similar to the U.S. 
Government Requirement that all USG contractors comply with NIST SP800-171, the EU is 
enacting their data privacy regulations around Personal Identifiable Information (PII).  
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2018 Governor’s Trade Excellence Award Ceremony 
March 21 | Montgomery | 100 Participants 
Governor Kay Ivey recognized eight Alabama companies for their excellence in international 
trade. A luncheon hosted by the Export Alabama Alliance followed. This prestigious 
ceremony was created in 2005 to gain greater exposure for Alabama companies that are 
successfully doing business overseas. 
Statewide recipients included:  Back Forty Beer Co. of Gadsden; Conversant Bio of 
Huntsville; Diamond Fortress Technologies of Birmingham; Douglas Manufacturing of Pell 
City; Irrigation Components of Daphne; Keet Consulting Services LLC of Pelham; North 
Alabama International Trade Association of Huntsville; and Regitar USA Inc. of Montgomery.  
 
NAITA Trade Compliance Roundtable 
March 23 | Huntsville | 39 Participants 
NAITA held its quarterly roundtable discussion with Kevin Wolf, former Assistant Secretary of 
Commerce for Export Administration, to provide an update on Export Controls, Sanctions & 
CFIUS. This program provided a networking forum for company officials charged with this 
responsibility. 
 
2018 AUSA Global Force Symposium & Exposition 
March 26-28 | Huntsville | 150+ Participants 
The Association of the United States Army (AUSA) returned to the Von Braun Center for the 
2018 AUSA Institute of Land Warfare Global Force Symposium and Exposition (formerly the 
Winter Symposium). 
 
Australia Aerospace & Defense Briefing 
April 4 | Huntsville | 27 Participants 
NAITA and the U.S. Commercial Service partnered to provide the unique opportunity to hear 
from a Commercial Specialist on the ground in Canberra. Dr. Doug Hartley, Commercial 
Specialist, U.S. Department of Commerce, US Embassy, Canberra, Australia, gave an 
overview of this dynamic Australia Aerospace & Defense Market. 
 
Trade & Business Development Mission to Argentina/Ecuador 
April 14-21 | Buenos Aires, Argentina and Quito, Ecuador | 22 Participants 
This trade mission to Latin America featured stops in Buenos Aires, Argentina, and Quito, 
Ecuador. Argentina is an attractive market for U.S. exporters, with a massive (44 million) and 
educated population, abundant natural resources in areas such as agriculture and mining, 
and essential infrastructure needs. The U.S. and Ecuador share a long history of partnership 
and cooperation, and there are significant opportunities within the Ecuadorian market for 
U.S. exporters of a range of products, including plastics machinery, automotive parts and 
accessories, and telecommunications equipment. Companies that participated in this trade 
mission took advantage of networking events as well as individualized business matchmaking 
appointments at each of the two stops. 
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NAITA International Trade Leadership Summit at the U.S. Chamber of Commerce in 
conjunction with the Huntsville-Madison County Chamber of Commerce Trip to DC 
April 15-17 | Washington DC | 15 Participants 
NAITA partnered with the U.S. Chamber of Commerce to present briefings from the U.S. 
Chamber's International Division and U.S. government agencies. Presentations included the 
Chamber’s Global Trade Agenda, including updates on Ex-Im Bank, free trade agreements 
and trade policy, export control reform, and an overview of trade resources within the 
Chamber, as well as other key U.S. government trade resources. 
 
Export Alabama Market Briefing for Alabama Trade Mission to Southeast Europe 
April 26-27 | Birmingham and Huntsville | 25 Participants 
The Alabama Department of Commerce and the Export Alabama Alliance hosted Ivo 
Konstantinov of the Bulgarian government to present statewide market briefings on entry 
strategies, opportunities, and challenges in Romania, Bulgaria, and the wider Southeast 
European region. 
 
Alabama SBDC Advisory Board Meeting 
April 26 | Huntsville  
The ASBDC Advisory Board held a meeting for the first time in Huntsville at the HudsonAlpha  
Institute for Biotechnology. This group meets several times during the year to discuss the  
prospects for small business success in Alabama. Also, the group toured Polaris Industries. 
 
Business Opportunities in Israel 
May 1 | Huntsville | 16 Participants 
NAITA welcomed Mr. Guy Gilady, Deputy Consul General of Israel, Office of the Consulate 
General of Israel in Miami, to Huntsville to discuss the business climate in Israel. High-tech 
and defense dominate Israel’s trade numbers, and Israel remains a global center for high-
tech design and R&D. Mr. Gilady’s presentation included top sectors in the high tech and 
defense industries. 
 
Export to EurAsia: Opening New Markets 
May 24 | Mobile | 26 Participants 
This workshop focused on international business opportunities for Alabama companies. 
Export managers, sales teams, business development decision-makers, as well as 
entrepreneurs considering Russian market entry were all in attendance. 
 
Southeast U.S.-Canadian Provinces (SEUS-CP) Annual Conference &  
Business-to-Business Meetings 
June 3-5 | Mobile | 223 Participants 
Alabama hosted this prestigious conference for the first time since its inception in 2007. 
Provincial and State leaders from thirteen jurisdictions across Canada and the US came 
together to discuss opportunities for enhanced trade and economic cooperation at the 

51



 

annual meeting of the SEUS/Canadian Provinces Alliance. This event focused on one-to-one 
matchmaking appointments for businesses. 
 
2018 BIO International Convention 
June 4-7 | Boston | 150+ Participants 
BIO International Convention is a service of and hosted by the Biotechnology Industry 
Organization (BIO). BIO represents more than 1,100 biotechnology companies, academic 
institutions, state biotechnology centers, and related organizations across the US and in more 
than 30 other nations. 
 
Hong Kong Director’s Visit 
June 19 | Montgomery | 15 Participants 
The Alabama Department of Commerce, International Trade Division hosted a luncheon for 
Ms. Joanne Chu, Director for the Hong Kong Economic & Trade Office New York.  
Accompanied by Deputy Director Michael Kwan of the New York office and Mr. Gene 
Hanratty, Senior Consultant for the Hong Kong office in Atlanta the luncheon included Export 
Alabama Alliance members along with company representatives interested in doing business 
in Hong Kong.  While in Montgomery, Ms. Chu also made calls on various officials. 
 
Farnborough Air Show 
July 16-22 | London, England | 150+ Participants 
The state of Alabama was showcased at the Farnborough International Air Show, a global 
showcase for the aerospace industry. The show provided an opportunity for manufacturers to 
demonstrate their aircraft and engines to prospective customers, while for suppliers to the 
industry, having a presence at the show allowed them to showcase their products and 
services to a targeted audience. 
 
Doing Business in the UK 
June 22 | Huntsville | 21 Participants 
Major General (USA Ret.) John Holly, Senior Defense Advisor for KPMG and Chairman of JH 
London Associates Limited, offered a brief introduction to UK Corporate Governance, 
Current Issues in the UK, Opportunities, and Resources related to the UK, as well as a Cultural 
Perspective and Speaking (and Listening) British. JH London is a high technology consultancy 
specializing in high-consequence, risk-sensitive operations. Additionally, MG Holly is the 
Deputy Chairman of eCommodities PLC, an eco-friendly, precious minerals mining company, 
and a Senior Advisor to Glasswall Solutions Ltd., an innovative cybersecurity company.  
 
National Security Innovation Summit 
July 17-20 | Huntsville | 150+ Participants 
Department of Defense Tech Scouts listened to pitches, examined poster board displays, 
discussed government needs, and chatted with innovators during networking events. 
Through these connections, innovators gained feedback and direction, and their innovation 
may have been selected for socialization among government agencies and for fast-track 
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contracting. The National Security Innovation Summit provided innovators the opportunity to 
present and showcase their technology, and it connected innovators with funders and 
support networks to accelerate technology commercialization. 
 
NAITA Booth at Space & Missile Defense Symposium, Von Braun Center 
August 7-9 | Huntsville  
The SMD Symposium is the leading educational, professional development and networking 
event in the space and missile defense community. The symposium was widely attended by 
leaders and professionals from the U.S. and our allies around the world. It proved to be an 
ideal forum for conducting business face-to-face. 
 
NAITA Trade Compliance Roundtable 
August 16 | Huntsville | 36 Participants 
NAITA held its quarterly roundtable discussion and welcomed Special Agent Jonathan 
Barnes, Office of Export Enforcement (OEE) from the U.S. Department of Commerce for a 
discussion of OEE, Enforcement, and Export Compliance. 
 
JASA Annual Dinner 
August 29 | Birmingham | 50+ Participants 
The Japan-America Society of Alabama hosted a special reception and fundraiser to allow 
our members and guests from all over Alabama to gather, network, and dine with a special 
program to celebrate the JASA community. 
 
NAITA/USASAC Industry Day 
September 6 | Huntsville | 159 Participants 
NAITA welcomed Major General Jeffrey Drushal, Commanding General of the U.S. Army 
Security Assistance Command (USASAC), who provided the Senior Leader Perspective on 
Security Assistance. This was MG Drushal’s first major speaking engagement in Huntsville 
since assuming command of USASAC in July.  Additional speakers included USASAC 
Regional Operations Directors who discussed FMS Business Across the Globe, industry 
partners who discussed Large Company Challenges and How Small Business Can Help, and 
an Export Control Update from the Office of the Deputy Assistant Secretary of the Army for 
Defense Exports & Cooperation (DASA-DEC). 
 
Financing Export Transactions 
September 11 | Mobile | 21 Participants 
The Mobile Area Chamber of Commerce hosted state and local trade finance experts to 
discuss ways to increase your export sales and reduce risk by determining the best method of 
payment for international transactions, utilizing government sources of funding, and 
understanding the strategies to gain and retain foreign customers with export credit 
insurance. 
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Trade Mission to Southeast Europe 
September 23-29 | Bucharest, Romania and Sofia, Bulgaria | 17 Participants 
The Alabama Department of Commerce and the Mobile Area Chamber of Commerce in 
coordination with the U.S. and Foreign Commercial Service organized a multi-sector trade 
mission to Southeastern Europe. This trade mission offered timely and cost-effective means 
for Alabama firms to engage with key stakeholders and meet with industry partners and 
national government officials in these markets.  This region represents an opportunity for 
Alabama companies to increase sales and find a strategic foothold to grow in Europe. 
 
Southeast U.S./Japan & Japan-SEUS Annual Joint Meeting  
October 18-20 | Tokyo, Japan | 150+ Participants 
The Alabama Department of Commerce will lead a statewide delegation to this annual event. 
The SEUS/Japan Association is comprised of the states of Alabama, Florida, Georgia, 
Mississippi, North Carolina, South Carolina, and Tennessee. The conference focuses on 
topics of economic development and brings together over 200 delegates from the 
southeastern states and Japan. 
 
NAITA 35th Anniversary World Trade Day Luncheon: Toyota Alabama’s Global Supply 
Chain & Impact 
November 1 | Huntsville | 200 Participants 
NAITA’s 35th Anniversary World Trade Day Luncheon kicked off the 7th Annual Alabama 
Global Supply Chain Summit. Keynote Speaker David Fernandes, President of Toyota 
Alabama, discussed their North American and Global Supply Chains and how the company is 
impacted by trade policy, including the renegotiation of NAFTA and Section 232 Tariffs. 
 
7th Annual Alabama Global Supply Chain & Logistics Summit 
November 1-2 | Huntsville | 116 Participants 
The North Alabama International Trade Association, along with the Export Alabama Alliance, 
hosted the 7th Annual Alabama Global Supply Chain & Logistics Summit, which focused on 
Securing the Supply Chain, including Blockchain and Other Emerging Technologies, Cyber 
Security, and Supply Chain Complexity. Port Updates and the Changing Landscape of 
Workforce were also discussed. 
 
How Will Tariffs Affect Me? Understanding the Ever-Evolving Trade Landscape in the 
Current Administration 
November 13 | Mobile | 132 Participants 
The Mobile Chamber of Commerce hosted a panel of global trade experts in a discussion on 
the impact of tariffs and trade agreement negotiations on Alabama consumers, exporters, 
global supply chains, and foreign direct investment. 
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General Data Privacy Regulation: Staying Protected in a Shifting Privacy Landscape 
December 4 | Mobile | 25 Participants 
The Mobile Chamber of Commerce hosted Nasreen Djouini, a Policy Advisor from the U.S. 
Department of Commerce, International Trade Administration to talk about what businesses 
need to know when it comes to global privacy trends, regulations, and compliance.     
  
NAITA 35th Anniversary Holiday Party 
December 6 | Huntsville | 40 Participants 
NAITA held its annual Holiday Party for its members and guests.  It proved to be a successful 
networking event and capped off an auspicious 35th Anniversary for the organization. 
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The experienced members of the Export Alabama Alliance are ready to provide just the help your
Alabama company needs to be successful overseas. The Alliance is a seamless network of
international trade agencies all with the fundamental objective of helping Alabama companies
grow their business internationally. Members offer access to services that will put the world at
your fingertips, including: overseas marketing assistance, customized research, export finance
education, trade missions and shows, and information on trade regulations and documentation.
Most services are free of charge, with some programs at a nominal fee. We are here when you
need us.
 

Alabama Department of Commerce
International Trade Division
401 Adams Avenue, Suite 630
Montgomery, Alabama 36130 
www.madeinalabama.com
 
Hilda Lockhart, Director (Hilda.Lockhart@commerce.alabama.gov or 334.242.0442) 
Beau Lore, International Trade Specialist (Beau.Lore@commerce.alabama.gov or 334.242.0450)
Jeremy Wolfe, International Trade Specialist (Jeremy.wolfe@commerce.alabama.gov or 334.353.1762) 
 
The state of Alabama’s international trade office effectively assists Alabama businesses with export promotion and 
development. This is accomplished through statewide professional trade development programs, first-class trade 
missions, insightful trade publications, and distribution of qualified point-to-point international business leads. We 
are strong proponents that Alabama’s economic growth and prosperity be closely linked to a competitive, 
international business edge.  

Alabama Department of Agriculture
1445 Federal Drive
Montgomery, Alabama 36109
www.agi.alabama.gov
 
Rick Pate, Commissioner (rick.pate@agi.alabama.gov or 334.240.7100)
 
 
The Alabama Department of Agriculture and Industries provides timely, fair, and expert regulatory control over 
products, business entities, and movement and application of goods and services for which applicable state and 
federal law exists, and strives to protect and provide service to Alabama consumers. Department personnel will 
actively work to initiate and support economic development activities and promote domestic and international 
consumption of Alabama products. The Alabama Department of Agriculture and Industries is a member state of the 
Southern U.S. Trade Association (SUSTA).
 

 

 
Meet the 

EXPORT  ALABAMA ALLIANCE
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Alabama International Trade Center (AITC)
University of Alabama 
Box 870396
Tuscaloosa, Alabama 35487
www.aitc.ua.edu
 
Brian Davis, Director (BDavis1@aitc.ua.edu  or 205.348.7621)
Michael Brooks, Assistant Director (MBrooks@aitc.ua.edu or 205.348.7621)
Elaine Phillips, International Trade Specialist (Elaine@asbdc.org or 334.593.5051)
Carolyn Turner, International Trade Specialist (CTurner@aitc.ua.edu or 205.307.6517)
 
The Alabama International Trade Center (AITC) operates as a federal-state partnership program 
between the University of Alabama and the U.S. Small Business Administration (SBA), promoting the 
official SBA trade programs and export financing in Alabama.  The AITC is an institutional member of the 
Alabama Small Business Development Center Network, a statewide network of ten management and 
technical assistance centers.  Services include customized international research, in-house training, 
export financing and capital access, and on-line research and training resources.  AITC focuses on 
working on a one-on-one, confidential basis to help small businesses enter and sell in export markets.
 

Alabama State Port Authority
P.O. Box 1588
Mobile, Alabama 36633
www.asdd.com
 
Parrish Lawler, Director, Trade & Development (plawler@asdd.com or 251-441-7146
 
The Alabama State Port Authority operates the Port of Mobile and various smaller inland ports 
throughout the state. It employs approximately 580 people. In 2009, the Port of Mobile was the 12th 
largest port in the country by tonnage of cargo shipped. Its facilities include one of the nation's largest 
coal depots, the McDuffie Coal Terminal, Pinto Island Steel Terminal, and the Mobile Container 
Terminal, along with several other berths and warehouses.
 

 
Alabama World Trade Association
P.O. Box 6505
Montgomery, Alabama 36106
 
Hilda Lockhart, President (Hilda.Lockhart@commerce.alabama.gov or 334.242.0442)
 
The AWTA is a statewide association focused on positively affecting trade policies on a local, state, and 
federal level.  It provides a forum for exporters across the state to communicate the value of international 
trade policy to decision makers.
 

Birmingham Business Alliance (BBA)
505 20th Street North, Ste. 200
Birmingham, Alabama 35203
www.birminghambusinessalliance.com
 
Emily Jerkins, International Trade Promotion (ejerkins@birminghambusinessalliance.com or 205-
241-8108
 
The BBA focuses on the economic growth of a seven-county region and takes a leadership role in 
promoting international trade to companies, hosting and coordinating activities for international 
business visitors, and processing certificates of origin for local manufacturers.
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Business Council of Alabama
2 North Jackson St.
Montgomery, Alabama 36104
www.bcatoday.org 
 
Katie Boyd Britt, President & CEO (334.240.8714)
Nancy Hewston, Senior Vice President of Communications, Strategic Information and Federal Affairs
(nancyh@bcatoday.org or 334.240.8725)
 
Alabama’s foremost voice for business, the BCA is a non-partisan statewide business association representing 
the interests and concerns of nearly 1 million working Alabamians through its member companies and its 
partnership with the Chamber of Commerce Association of Alabama.  The BCA is Alabama’s exclusive affiliate 
to the U.S. Chamber of Commerce and the National Association of Manufacturers.

Madison County Commission
International Trade Development Center 
819 Cook Avenue
Huntsville, Alabama 35801
www.madisoncountyal.gov     
 
Anne Burkett, Director (ABurkett@madisoncountyal.gov  or 256.532.3505)
Amanda P. Berkey, Senior International Trade Specialist (APBerkey@madisoncountyal.gov  or 256.532.3505)
 
The Madison County Commission’s ITDC facilitates international business and job creation by assisting 
Madison County businesses in developing overseas markets. Direct, individualized counseling and assistance 
to businesses is provided in international management, marketing/research, export documentation, export 
controls and compliance, and group participation in trade shows and missions.  Other services provided by 
ITDC include training seminars and conferences, analysis of the nature and extent of international trade in the 
county, linkage to other services, and community promotions on the importance of international trade.
 

Mobile Area Chamber of Commerce
P.O. Box 2187
Mobile, Alabama 36652
www.mobilechamber.com
 
 
Christina Stimpson, Director, International Trade (CStimpson@mobilechamber.com or 251.431.8648)
 
The Mobile Area Chamber of Commerce has built an international trade program that crosses county and 
state barriers. This trade program, through its many partners, is a beacon in the Southeastern United States.  
Staff assist local companies in developing and expanding export markets through trade missions and trade 
shows, hosting educational events and seminars, and issuing certificates of origin for export shipments.
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Port of Huntsville 
1000 Glenn Hearn Blvd., Box 20008
Huntsville, Alabama 35824
www.hsvairport.org
 
Rick Tucker, Executive Director (Rick@hsvairport.org or 256.258.1955)
Barbie Peek, Director, Business Development (Barbie@hsvairport.org or 256-258-1977)
 
The Port of Huntsville, an inland port that is comprised of the Huntsville International Airport, International 
Intermodal Center, and Jet-plex Industrial Park, provides quality, multi-modal transportation services and 
stimulates economic development throughout the Tennessee Valley Region.
 

U.S. Department of Commerce
Birmingham Export Assistance Center
950 22nd Street South, Suite 773
Birmingham, Alabama 35203
www.buyusa.gov
 
Robert Stackpole, Director (Robert.Stackpole@trade.gov or 205.731.1331)
 
The Commercial Service maintains a worldwide service delivery network with offices in more than 100 
cities in the U.S. and in 80 countries overseas, designed to support U.S. exporters.  Services include 
identifying distributors and agents in overseas markets, providing comprehensive and customized market 
research, promoting trade events both domestically and internationally, arranging tailor-made business 
appointments in overseas markets, and advocating through accredited diplomats and other U.S. officials 
regarding unanticipated problems with foreign clients.
 

U.S. Small Business Administration
Alabama District Office
801 Tom Martin Drive, Suite 201
Birmingham, Alabama 35211
www.sba.gov/al
 
Thomas Todt, District Director (thomas.todt@sba.gov or 205.290.7101, ext 263)
Brent McMahan, International Trade Officer (brent.mcmahan@sba.gov or 251.544.7401)
 
The U.S. Small Business Administration, established in 1953, provides financial assistance for new or 
existing small businesses through its guaranteed loans programs made by area banks and non-bank 
lenders.  It also provides free counseling and information on starting a business or expanding a small 
business through its resource partners including the Small Business Development Centers.  The Alabama 
District Office, located in Birmingham, is responsible for delivery of SBA’s many programs and services in 
Alabama.
 

 

North Alabama International Trade Association (NAITA)
P.O. Box 2457
Huntsville, Alabama 35804
www.naita.org
 
Jimmy Cahill, President, NAITA (naita@naita.org)
Anne Burkett, Executive Director (ABurkett@madisoncountyal.gov or 256.532.3505)
 
NAITA is a business-driven organization with the mission to promote economic growth through international 
trade education, training, and networking.  A non-profit membership organization, NAITA provides an 
international networking forum, education on trade issues, and prepares businesses for global success.
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